
“ Inter face  i s  North  America ’ s  largest  a l ternat ive  funding source  for  smal l  bus iness”  

It’s a It’s a It’s a    
WINWINWIN———WINWINWIN   

Re lat ionshipRelat ionshipRelat ionship   

Because Interface offers our clients a “use it as you need it” transaction each “invoice  

purchase” is a separate transaction and does not form part of a portfolio lending approach. 

The Interface transaction is modeled on a “buy—sell transaction”. 

• On being approached by a prospective client IFG undertakes a due diligence  

program that typically takes about 4-5 business days. 

• Once completed the client is at liberty to offer invoices to IFG for purchase. 

• On receipt of such invoices, IFG will check the credit of the debtor named on the  

invoice and also that the sale represented by the invoice has been satisfactorily  

completed. 

• Once this is completed the debtor is advised of the purchase by IFG and the client is 

paid for the invoice. 

• At the end of the credit period the debtor will make payment directly to IFG thus 

completing the transaction. 

Our  serv ice  i s  user  f r iendly ,  quick ,  and cost  e f fect ive !  

If the client chooses to offer further invoices to Interface the total transaction time is  
often reduced to just 48 hours. 

The IFG ProcessThe IFG ProcessThe IFG Process    

Contact Jim Hayes  -  Ph:  (765)868-7030


